adding value
Many articles have been written about this over the years – from Phil Spenser’s ‘top
20 ways to add value to your home’ to more substantial advice from banks and real
estate organisations. And the fact is, it’s true, a renovation or even a simple redesign
has the potential to add often significant amounts to the value of your property – and
help it sell quickly when the time comes.
If you are lucky enough to buy your home in a financial downturn and sell when the
market is booming, then your property will make you money without having to lift a
finger. However, markets are fickle and you can never guarantee what will happen a year or two down the line, so in most situations it makes
sense to make your house work for you.
Most renovations are undertaken to satisfy personal needs and wants – to make our own living situation more pleasant by modernising,
extending our living space or by installing a new kitchen or bathroom. But it’s also worth keeping in mind the long term financial implications.
The key in the long run is to spend wisely and don’t over-capitalise. It’s all very well having a gold-plated bath tub but will that increase the value
when you come to sell? Here are some basic tips:


Do your homework:



Be clever with your money:

As a starting point its worth finding out what your home is
worth and what would be its maximum value when renovated – unless you have a very unique
property, there will always be a ceiling to what people are prepared to pay. That will usually be
determined by the location, zoning etc. Also be aware of any restrictions on your home or land –
such as protected trees, District Plan restrictions (planning/building control) or Heritage New
Zealand requirements. It always pays to have a chat with your local Council if your plans include
any structural elements.
The best advice is to keep the scale and costs of
any renovation work in proportion to the overall value of the property, that way you will not be
over-capitalising. Establish a budget and make sure it is realistic – be aware of all costs involved

in the project before you start including labour, materials and any consents that may be required. Also ensure you have a contingency fund (approximately
10% of the overall cost is a good guide) as unforeseen costs often arise.

 Be realistic & prioritise: It is easy to visualise what you want and convince yourself that it is achievable on your budget or
timescale. The best advice we can give is be realistic. Always allocate more time than you think it will take and always ensure you have a
contingency fund. If it is a large project and either time or funds are a concern, then break it down into more manageable stages i.e. one room
at a time, or complete the interior work then more onto the outside. This will help to avoid stress and frustration further down the line.
[ TOP 10 TIPS ]
So what are the main elements that will help to increase the value of your property? There is
no hard and fast rule to this and it will depend largely on the individual property and location,
but here are our top ten general guidelines:
1. [ Curb appeal ]
First impressions really do matter and it is amazing how
quickly people make a snap judgement on a property based
upon that first glance. If that first impression is not good, then
the interior of the house has to work twice as hard. In most
instances creating curb appeal is not a big job, but is one that
needs to be done right. Basic rules include making sure the
front of the property is attractive and well landscaped, paintwork is tidy and well maintained and that there is a
clear and evident route to the front door – as there is nothing more off-putting that looking at a house and
wondering how you get in! The addition of plants and flowers can enhance the attractiveness of your entrance
enormously for minimal cost, and a safe, well-kept pathway always makes a good impression.
Take a good look at your front door – this should always be the statement piece of your house so don’t be afraid
to go bold here – reds, yellows, blues and greens look fantastic regardless of what type of door you have. And
keep in mind that a potential buyer will probably hover here for a while, so pay attention to the detail – invest
in a new door knob, house number or letter box to ensure everything looks appealing.

2. [ First impressions ]
Once through the front door, you have to keep your prospective buyers interest.
Entrance halls can often be small, narrow or strangely shaped areas, so the key here
is to make it feel as open and spacious as possible. Keep ceiling and wall colours light
and resist placing any large pieces of furniture or other items that may overpower the
space. Keep clutter to a minimum with space saving items like coat hooks and shoe
racks. And a simple cheat to make the space appear more spacious is the clever
placement of a mirror to reflect the light from the doorway.
3. [ Insulation ]
Gone are the days when Kiwis were prepared to shiver through the winter. Most
homebuyers today consider effective insulation to be an essential for a healthy home.
If your property is not currently insulated, then this should be one of the first items to
consider – both in the roof space and under the floor. It will benefit you personally
while you live there and will be guaranteed to add value when you come to sell. The
Energywise website (www.energywise.govt.nz) provides useful guidance and advice,
including grant funding for insulation in certain circumstances.
4. [ Heating ]
Insulation and heating are firmly at the heart of a healthy home. Modern homes are much more efficient and
usually orientated for solar gain, but if your home is an older property you may need to consider additional
heating methods. Open fires are atmospheric but are much dirtier and offer less heat than modern approved
log burners, which are efficient and more environmentally friendly as well as providing options for heating
water. Heat pumps are a relatively cost effective, clean option and provide the added benefit of heating a
space quickly. They are perfect for smaller or open plan areas and can be used in conjunction with heat
transfer systems for multiple rooms. Central heating is becoming more popular and importantly more
affordable in NZ, with power options ranging from diesel or oil to solar or thermal. It is most suitable for
multiple storey properties or where you require the whole house to retain a consistent temperature. And
central heating radiators today are available in a vast range of designs and colours making them suitable for
(and often a feature in) any design scheme.

5. [ Kitchen ]
If you can only invest money in one room in the house, then the kitchen is always a solid option.
It is not only the show piece of the home, but also the room that any family knows they will
spend a considerable amount of time in. It has become a multi-functional space for cooking,
eating, working and hosting and it therefore needs to meet the needs of all those functions. It
needs to be an efficient, practical work space but it also needs to be handsome and inspiring
and fun. Install equipment that is as up to date as possible and resist colours or styles that you
or future owners may tire of, as white-ware items are often in place for 10+ years.
There are huge number of kitchen specialists to choose from, who provide everything from
very affordable flat pack units, up to state of the art bespoke kitchens – choose the level you
can afford and what is right for your property. Again, don’t over capitalise on a luxury kitchen
if your property is in a low to medium price bracket, as you are unlikely to make your money
back (but equally put a cheap kitchen in an expensive house and you may drag the price down).
As a rough guide, a new kitchen should add approximately 5% to the price of your property.
Alternatively you may be able to upgrade your current kitchen by the installation of new
cupboard doors, splash back or benchtop. Even the replacement of old handles can make a
kitchen feel fresher and more modern.
6. [ Bathroom ]
The bathroom is an interesting room in renovation terms, as you can often make a big change for small
cost. This is because it’s usually about the fixtures rather than the structure. If the layout and basics are
adequate, but the room is tired and a bit out dated, then replace the taps, add a stylish towel rail, a big
new shower head and add a glass screen instead of a shower curtain.

Keep the colours bright and fresh to evoke a sense of cleanliness and replace or clean any mildewed grout
or chipped tiles. Modern lighting can also have a great impact in a bathroom reno, particularly when you
use a mixture of task and ambient lighting. In general keep the bathroom clutter-free and simple with
emphasis on a clean, fresh, modern appearance.

7. [ Add living space ]
Think about ways to increase your living space, such as opening up non-load
baring walls or extending into a back yard – generally buyers are more
interested in usable floor space than in number of rooms, and if that is not
possible then think about how to increase the perception of space and
improve the flow. Glazed doors rather than solid ones can let in additional
light and add the feeling of space. If you are prepared to replace walls and
windows, then creating large floor to ceiling windows can make even the
smallest space feel spacious. It also provides fantastic changes of light and
mood throughout the day that is only really achievable with natural light.
In New Zealand the indoor outdoor flow is of utmost importance. Consider
ways to improve access between the house and the garden such as sliding
or bifold doors and increase glazing to help ‘bring the garden inside’.
8. [ Outdoor living ]
Regardless of the size or style of your property, the creation of a usable attractive
outdoor seating area is guaranteed to add value to your home. This could be a balcony,
patio, deck or beautifully landscaped lawn. The garden should be viewed as another
room (or series of rooms) and a potential purchaser will see added value in an established
outdoor entertainment area in the same way as an internal one. Add to that an increased
indoor-outdoor flow for extra living space and all year round enjoyment of the garden.
9. [ The small stuff ]
Never underestimate the small stuff. Pay attention to the detail and the finishes as these
are the hallmarks of a good renovation. We’re talking about door handles, light fittings,
switches, kitchen and bathroom taps and other fittings. If there are any minor repairs
needed, then take the time to do them. And you can’t beat a fresh coat of paint on the
main areas – it is a cost effective way of making a room feel fresh, clean and bright.

10. [ Interior design & styling ]
Prospective purchasers will undoubtedly have viewed a number of properties, so you need to
ensure yours is as appealing to your target market as you possibly can. It is obviously very
important that you love the home you live in, but if you are considering selling in the near
future then it pays to make educated choices with regard to floor and window coverings, wall
colours and other design elements. Most buyers are looking for a neutral base to which they
can add their own flare and style, so steer away from dramatic colours or patterns in the items
that will remain in the house. Instead let your love of all things psychedelic play out in the
furniture and accessories that you will take with you!
When you come to style your home for viewing, remember that scale should be your number
one consideration. Less is more. A large sofa in a small living room will make the room look
cluttered and inadequate, likewise a super-king sized bed in a medium sized bedroom. Ensure
the furniture is an appropriate scale for the room it is in and remove extra tables, chairs,
shelves that are surplus to requirements. You want your viewer to appreciate the space
available, which is often hard to do if there is too much furniture in the room.

Things to avoid
- Don’t outgrow your area:
Unless you plan to stay in your home forever, you must keep in mind the market you are in and
spend accordingly. For instance if you are in a $500,000 street, then it is pointless adding a massive
extension and asking $800,000 as you are highly unlikely to make your money back and your
property may sit frustratingly on the market for a long time.
- Know your DIY limits:
TV shows may make it look easy but be very aware of thinking you can tackle a job yourself and
making a DIY mess. Remember that prospective purchasers look closely at the tiniest detail. If you
make a very visible DIY disaster, it can raise all sorts of questions in the buyer’s mind about other
things that they can’t see, like electrics and plumbing.

- Don’t personalise everything:
You may love your pink walls or seascape murals but when it comes to selling a home, less is more. If your home is particularly personalised,
then it may pay to introduce a more neutral tone before putting it on the market. Remember that a prospective buyer needs to be able to
put themselves in that picture.

The last word…
The best decision that you will make regarding your renovation is to choose reliable reputable people to work with. Any sort of building work
can take time, can be expensive and can create enormous disruption. It can also be stressful if you are unsure of timeframes or costs. And there
is often a time versus money equation to work out - get a big builder in and they will probably do the job quicker, but for a higher price; or hire
a smaller builder and it will probably take longer, but be cheaper. You have to work out what is right for you. And if it is a larger project then it
is always advisable to consider a project manager who can dedicate time and energy to ensuring your reno runs as smoothly and effortlessly as
possible.

